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DISCLAIMER

This presentation has been produced by Indra exclusively for been used during the presentation of the Capital Markets Day. Therefore, neither this 

presentation nor any of the information contained herein constitutes an offer sale or exchange of securities, invitation to purchase or sale shares of 

the Company or any advice or recommendation with respect to such securities. 

The Company does not assume any liability for the content of this document if used for any purposes different from the one outlined above. 

Its content is purely for information purposes and the statement it contains may reflect certain forward-looking statements, expectations and forecasts 

about the Company at the time of its elaboration. These expectations and forecasts are not in themselves guarantees of future performance as they 

are subject to risks, uncertainties (include those identified in the documents containing more comprehensive information filed by Indra with the 

Spanish National Securities Market Commission) and other important factors beyond the control of the Company that could result in final results 

materially differing from those contained in these statements. 

This document may contain summarised, non-audited or non-LCw{ ŦƛƴŀƴŎƛŀƭ ƛƴŦƻǊƳŀǘƛƻƴ όƛƴŎƭǳŘƛƴƎ ƛƴŦƻǊƳŀǘƛƻƴ ǊŜŦŜǊǊŜŘ ǘƻ ŀǎ άƻǊƎŀƴƛŎέύΦ {ǳŎƘ 

information, is presented for supplemental informational purposes only and should not be considered a substitute for audited financial information 

ǇǊŜǎŜƴǘŜŘ ƛƴ ŀŎŎƻǊŘŀƴŎŜ ǿƛǘƘ LCw{Φ ¢ƘŜ /ƻƳǇŀƴȅΩǎ ƴƻƴ-IFRS financial measures may differ from similarly titled measures used by other companies. 

Information related to Alternative Performance Measures (APMύ ǳǎŜŘ ƛƴ ǘƘƛǎ ǇǊŜǎŜƴǘŀǘƛƻƴ ŀǊŜ ƛƴŎƭǳŘŜŘ ƛƴ LƴŘǊŀΩǎ ŎƻƴǎƻƭƛŘŀǘŜŘ ŦƛƴŀƴŎƛŀƭ ƛƴŦƻǊƳŀǘƛƻƴ 

submitted to the CNMV. Recipients of this document are invited to read it.

The Company does not assume any obligation or liability in connection with the accuracy if the mentioned estimations and except as required by 

applicable law, is not obliged to update or revise them. 

This document contains information that has not been audited. In this sense, this information is subject to, and must be read in conjunction with, all 

other publicly available information. 
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Source: NATO; MinsDef; Country announced budgets; Industry sources (e.g. Gartner, Forrester, and other specialized market reports); Internal analysis

Defence Technology

+4-5%
'23-'30 forecasted 

CAGR in Global 
Defence spending

+7-8%
'23-'30 forecasted CAGR 
in NATO Europe Defence 
spending in procurement

+11-12%
'23-'30 forecasted CAGR 

in Defence budget for Spain 
to cover 2% GDP target

û850-950 B
total procurement 
spending until '30

x2 '30 vs. '23

+6-7%
'23-'30 forecasted 

CAGR in Tech 
spending

+4-6%
'23-'30 forecasted CAGR 

in Global IT Services 
market size

+15-20%
'23-'30 forecasted 

CAGR in Global Digital 
tech market size
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Enduring and increasing military conflicts

New Defence investment cycle in Europe, leading to new 

programmes with active Spanish participation

New wave of digitalization led by AI, Cloud & Cybersecurity 
as game-changer of society and economy

Increasing relevance of technology and share of Defence 
Systems due to Europe's operational platform modernization

Integration of Land, Sea & Air with new Space & Cyberspace 
domains emphasizes the need for multidomain interoperability
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Indra's 
purpose

National Defence & Technology

strategic autonomy guarantor

Preferred employer for 

high-value technology talent

European Defence
Programmes Coordinator

Technology  

ecosystem Coordinator
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~10 years
to consolidate the UK's defence 

industrial capacity

~10 years
to consolidate France's Defence 

Systems industrial capacity 

~50 years
to consolidate Italy's aerospace 

platform and Defence Systems 

industrial capacity

Indra will lead the Spanish ecosystem in less than 10 years
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Indra has a solid 
track-record

�ƒ Long-term history

�ƒ Strong engineering and technical 
background

�ƒ Robust digital  talent  baseline

�ƒ Recurrent cash generation after 

successful IT business turnaround

�ƒ Healthy Balance Sheet

Indra needs 
to evolve

�ƒ Accelerate international  mindset

�ƒ Increase proximity  to clients to 

enhance satisfaction

�ƒ More proactive commercial role, 

embracing ambitious attitudes

�ƒ Adjust branding architecture
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